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Cold call

Michael Kreitner, business manager
for quick change mold systems and
emergent technologies with mold
tooling specialist D-M-E Co., talks
about the company's liquid silicone
rubber cold runner system at a re-
cent trade show. The firm intro-
duced its molding technology in
Morth America recently after years
of success in Europe. Find out more
about D-M-E and advances at other
companies in a special section on
machinery starting on page 10.
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D-M-E cold runner
system now in N.A.

By Brad Dawson
Rubber & Plastics Mews Staff

MADISON HEIGHTS, Mich.—Mold
tooling specialist D-M-E Co. has intro-
duced a cold runner system for mold-
ing lignid silicone rubber—already
popular in Europe—in North America
to help meat growing need in the mar-
ket.

Customers familiar with D-M-E and
it hot runner systems—used more of-
ten in plastic molding—had been
querying the company about the awvail-
ability of cold runner systems in Morth
America, said Michael Kreitner, the
firm’s businesz manager for quick
change mold systems and emergent
technologies.

*Thay kept asking and asking for this
product, 20 we decided to work with our
colleagues in Europe to bring it here,”
said Kreitner, who discussed D-M-E’s
L3R cold ranner svstem at the Medical
Design & Manufacturing West show
held in January in Anaheim, Calif.
“We've done a lot of market research,
and we're seeing potential 10- to 15-per-
cent growth in this market in North
America.”

Many of the company’s customers
have struggled to create their own elas-
tomer-processing equipment and the
gystem allows them to operate efficient-
Iy and focus on their own core compaten-
cieg, Kreitner said.

The incressed demand also is based
on the properties of LSR and high-tem-
perature valeanized silicome materials
holding up better than many other elas-
tomers in medical, electrical, antomo-
tive and high-temperature applications,
he said.

D-M-E's cold runner technology was
introduced in Europe in the early
1990a, and its proven track record in-
cludes 650 systems working out in the
field since then, Kreitner said. The dif-
ference with the LER syatem is that—
unlike plastics injected at high temper-
atures and cooled inside the mold—the
alastomer is injected at a cooler temper-
ature and cured as the mold tempera-
ture is heated.

D-M-E beliaves the cold runner will ba
a big driver in North American rev-
enues, and the firm has aold several sys-
teme thus far since the product’s intro-
duction to the market earlier this vear,
Kreitner said. Several medical cus-
tomers who have used D-M-E's hot run-
ner system to mold parts approached
the company and asked if they could
help them with the silicone end of the
market a=s wall, he said.

“We're kmown first on the thermo-
plastic side, but we're diversifyving our-
salves to provide some new solutions for
avery type of application our customersa
may hava,” he said. “We can provide az
much of a molding system as they'd like
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“We don’t want to be just a supplier
to a customer, but a solution
provider.”
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Michael Kreitner (nght) discusses the cold runner system with a potential cus-
tomer at the D-M-E booth at the Medical Design & Manufacturing West show, held

in Anaheim, Calif., in January.

us to do.”

The Madison Heights-based compa-
ny believes it has to increase its prod-
uct line and become as full-service as

pogsible bacause that's what its cus-
tomers want, KEreitner said The com-

pany alzq offers components for the
gyvetem so it can be designed and cus-
tomized as needed for multicompo-
nents tools.

“We don't want to be just a supplier to
a customer, but a solution provider,” he
said. “They don't just want a product,
they want the service and sapport be-
hind it, especially on higherend engi-
neered producta like the cold decks and
hot runner systems. They want to make
gure that when they get the product
from wus, everything iz 100-percent
ready for them to go into production
themselves.”

COme of the real benefits of the cold
mnner system is the decreass in wasted

material, Ereitner said. D-M-E has
found that where customers traditional-
ly dom't use a cold deck, anywhere from
60 to 80 percent of each shot they pro-

duce is wasta, where the silicone materi-
al cannot be reused, he said.

This system is helping those compa-
nies improve production efficiency so
that they end up with a part that dosan't
require additional secondary work like
trimming or flash removal. “They get a
finished part off the mold that can be
used in an assembly procesa or is a fin-
ished product on its own.”

While D-M-E has North American
manufacturing sites in Michigan,
Pennaylvania and Cntario, in the short
term the LER cold runner syetem will
be produced in Belgiom, where D-M-E
Europe is based, Ereitner said. As
sales and demand increase, production
could be moved to North America as
well, he said.





